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The multifamily market continues to prosper in the 
Omaha Metro area.  According to both CoStar and 
Institute of Real Estate Management (IREM) data, 
Omaha is hovering around a 95 percent occupancy 
rate and has been at that level or higher since 2012. 
Rent growth has been double Omaha’s historical 
average, ranging between 2 percent and 3.5 percent 
in recent years. Omaha developers and owners have 
added close to 1,500 units per year to the supply 
over the past � ve years, and demand appears to be 
keeping pace.   

TRANSACTION VOLUME 
AND PRICES
With increased rents, high 
and stable occupancy, 
and continued 
compressed cap rates, 
the ingredients exist 
for higher values and 
robust sales. As indicated 
in Chart 1, for the years 
between 2012 and 2014, 
the average unit sale price 
in the Omaha metro area 
was $48,000 per unit. The 
average sale price per unit 
in the � rst half of 2017 
was just shy of $70,000, 
an increase of nearly 45 
percent. Total annual sales 
volume of multifamily 
averaged $112 million between 2012 and 2014 as 
shown in Chart 2. The years 2015 and 2016 each 
had $166 million in transactions, and in the � rst half 
of 2017, there was $98 million in multifamily sales. 
With the pending deals and other projects currently 
being marketed, it is very likely the Omaha metro 
area will eclipse $200 million this year – making it a 
very robust market.

CAP RATES AND PRODUCT TYPES
Real Estate Investment Trusts (REITs), private equity 
groups, family ownerships, and individuals – both  
local and regional – continue to scour our market for 
opportunities. The primary and secondary markets 
are so overheated that capital continues to � ow into 
stable Omaha. For newly built product, it is not un-
common to see sales in the 5.5 percent to 6 percent 

cap rate range. Additionally, the cap rate spread 
among older stabilized product, and new product 
has decreased. For older product, there have been 
several sales in the mid 6 percent cap rate range, but 
they were accompanied by upside in rents. 

Many older properties burdened with poor 
management, a lack of understanding of today’s 
leasing trends and deferred maintenance are selling 
based on a unit price and not the income approach 
based on historic numbers. Previous years’ income/

expense history is no longer relevant, 
and a pro forma carries more weight 
when underwriting value. Experienced 
buyers � nd opportunity in these 
buildings and can manage and rehab 
their way to a reasonable yield.   

There is also strong demand in well-
located Class C apartment buildings 
that are broken, where the rents 
barely cover – or may not cover – the 
expenses. These deep value-add 
projects bene� t from an injection 
of capital, making way for modern 
amenities and a new tenant mix. 
Rents may increase by 50 percent to 
100 percent after a renovation. These 
projects o� er a greater opportunity 
to grow rents compared to newly 
constructed developments, as the cost 
basis is far less.

PIPELINE
In 2017, there will be close to 1,500 units added 
to the supply, of which about 1,000 will be in 
Downtown and Midtown.  These urban projects 
include Benson Lights (99), The Yard (110), The 
Conrad (153), Breakers (214), The Highlander (101), 
Capitol District (218), The Triangle (137), NICO (48) 
and Dewey 3700 (24). Signi� cant suburban projects 
include the Lumberyard District, Park 120 Oak Hills 
and Avenue 204 at Royal View. In 2018, a second 
wave of more than 1,000 units will hit the urban 
market with NuStyle Development’s The Landing, 
Giddings Group’s The Duke, and projects from 
GreenSlate Development, Lanoha Development 
Company, Bluestone Development, Broadmoor, The 
Vecino Group and Crowe.

By John Heine, CCIM, JD
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The Counselors of Real Estate (CRE) recently 
published its annual list of Top Ten Issues 
A� ecting Real Estate. We take a brief look at these 
issues below. The full article can be found here:  
goo.gl/74mUbH

1POLITICAL POLARIZATION AND 
GLOBAL UNCERTAINTY

Recent elections in the 
U.S., France and the U.K. 
are already impacting 
trade relationships, while 
travel and immigration 
policies impact cross-
border investing, hospitality 
properties, retail and manufacturing 
supply chains. Political polarization also impacts 
decision-making at local levels and makes 
addressing some local issues di�  cult. 

2 THE TECHNOLOGY
BOOM

In 2016, $2.7 billion was invested in commercial 
real estate tech start-ups. 1600 start-ups 
worldwide seek to change the way real estate 
is bought, sold and managed. Automated cars 
on the horizon and increasing transportation 
options means car ownership is declining. 
Garages, parking lots and streetscapes will have 
to be reconsidered. Online retail will continue to 
impact brick and mortar stores and the way new 
construction is planned. 

3 GENERATIONAL
DISRUPTION

A signi� cant number of today’s real estate 
decisions are made by people under 40. As 
Millennials seek to own homes and raise families, 
Baby Boomers wish to downsize or age in place. 
The two generations are crossing paths despite 
their di� erent priorities. The real estate industry 
must address the design-related and amenity 
needs of both generations within buildings and 

communities. 

4 RETAIL
DISRUPTION

The retail industry continues to evolve as more 
market share is consumed by online retailers. 
However, all is not lost for stores willing to reinvent 
themselves and create customer experiences. 

The U.S. has been “over-retailed” for decades, 
with 40 percent more shopping space per capita 
than Canada, and ten times more than Germany. 
Retailers who cater to a fresh or appealing niche 
are thriving.

5 INFRASTRUCTURE
INVESTMENT

Initial plans released 
by the Trump 
administration 
indicate a relatively 
limited federal 
investment in 
infrastructure, which 
means local and state 
governments and public-private partnerships 
will need to invest more in infrastructure 
improvements. 

One area of signi� cant impact to real estate 
investment is public transportation. Initial 
federal budgets have zeroed out investment in 
transportation projects, and the projects are not 
meeting revenue requirements for public-private 
funds.

6   HOUSING:
THE BIG MISMATCH

A lack of inventory and spiking home prices is 
leaving many potential home buyers out of luck, 
particularly in lower income brackets. This is

CRE’S TOP TEN ISSUES 
AFFECTING REAL 

ESTATE FOR 2017-18

needs of both generations within buildings and 
communities. 



especially true in major markets with signi� cant 
job growth where higher earners are dominating 
the market and causing housing prices to keep 
climbing. 

7 LOST DECADES OF THE 
MIDDLE CLASS

The median household income in the U.S. has yet 
to reach its pre-recession high, and middle-class 
jobs are increasingly threatened by automation 
and outsourcing. 

This impacts the real estate market as retailers that 
primarily serve the middle class are closing and ris-
ing cost of living and student debt means � rst-time 
home purchases are delayed. While multifamily 
housing is increasing, supply counterbalances 
demand, preventing signi� cant rent growth. 

8 REAL ESTATE’S EMERGING ROLE 
IN HEALTH CARE

More medical services are being delivered in 
clinics, urgent care facilities and surgery centers, 
reducing costly hospital visits and increasing 
demand for these facilities. Additionally, those 
who live and/or work in buildings are demanding 
that these spaces be designed, constructed and 
operated in ways that advance health outcomes. 
This is the most transformative and rapidly 
growing sub-trend of the Health and Well Being 
macro-trend. 

9 IMMIGRATION
As the current administration attempts 

to enact more restrictive immigration laws, 
companies in technology, � nance and other 
industries are bemoaning a lack of quali� ed 
workers. New immigrants also tend to rent 
when they � rst arrive, which boosts 
demand for multifamily housing, 
particularly in 
gateway cities. 

10       CLIMATE
CHANGE

The National Oceanic and Atmospheric 
Administration (NOAA) released a new report 
that more than doubles the 2013 forecasts of sea 
level rise by the year 2100 – from 2.2 to 4 feet to 
6.6 to 8.6 feet. NOAA also estimates that annual 
frequencies of disruptive and damaging � ooding 
would increase 25-fold with only a 14-inch increase 
in local sea level rise. 

The implications of potential sea level rise and 
� ooding on real estate values is positioned 
to explode due to dramatic increases in the 
volume and accessibility of information on the 
consequences of sea level rise. Property values 
– residential in particular – could be negatively 
impacted by this information.

In addition to these top ten issues, the CRE has 
listed several other issues on its CRE Watch List that 
have the potential to cause disruption in the real 
estate market longer term including Tax Reform & 
Monetary Policy, Other Policy Matters (i.e. Dodd 
Frank regulation) and Cannabis. 
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OMAHA HOTEL 
MARKET UPDATE

AN OMAHA MARKET 
GAME CHANGER
The Omaha hotel landscape 
is poised to change 
dramatically after the 
much-anticipated August 
opening of the 333-room 
Marriott Omaha Downtown 
at The Capitol District. This 
is the � rst full-service hotel 
to open in Omaha since 
the Hilton Omaha opened 
in 2004. Since then, several 
select-service hotels have 
opened, however, none have had the impact the 
Marriott will undoubtedly have. 

The Marriott will be a game changer for the 
market.  While the additional hotel rooms will 
initially create an imbalance in the market’s 
supply/demand equation, having a second 
� rst-class, strongly branded hotel of this size 
in close proximity to the CenturyLink Center 
allows Omaha to secure corporate meetings 
and conventions that previously could not be 
accommodated. While this alone will help drive 
a rebalance of supply and demand, it will also 
drive additional hotel development. The supply 
additions may cause short-term pain, however, 
that pain is far outweighed by the inevitable long-
term gain for the market.

BY THE NUMBERS
Since 2012, year-end occupancy for all hotels in 
the Omaha market has held relatively constant 
with a range of 58.9 percent to 61 percent 
through year-end 2016. The average daily rate 
(ADR) has grown from $87.97 per room in 2012, 
to $98.82 in 2016.  With the addition of the 
aforementioned supply, CBRE Hotels is forecasting 
market occupancy to dip to 57.6 percent in 2017, 
and 56.7 percent in 2018. This projected decline 
is again driven by a change in supply of 4.3 
percent compared to 2.9 percent demand growth. 
Market ADR is projected to grow by 1.8 percent 
to $100.64 in 2017, and $102.53 in 2018.  This is 
the � rst time that annual ADR for the market is 
projected above $100 a room and there are no 
indictors that it will drop below this high-water 
mark, near or long-term.  A key performance 
measure in the industry is Revenue Per Available 
Room (“RevPAR”), which is ADR multiplied by 
occupancy.  While supply growth is projected to 
outpace demand, the continued growth of ADR 
should result in positive, while modest, RevPAR 
growth in the coming years.  This deceleration is 

present in markets across the 
country and is illustrative of 
the later years in the lodging 
real estate development cycle.   

When segmenting the hotels 
into lower and higher-priced 
categories, the lower-priced 
segment is projected to 
end 2017 at 54.3 percent 
occupancy and an ADR of 
$81.29.  Performance in 
2018 is forecasted at 53.4 
percent occupancy at an 
ADR of $82.69.  The higher-

priced segment is forecasted to end 2017 with 
occupancy of 63 percent at an ADR of $128.25, 
and ADR in 2018 is forecasted to increase to 
$129.56 while occupancy is projected to drop to 
61.8 percent.

NEW COMPETITION
In addition to new supply, today’s hotel operators 
are faced with challenges related to the sharing 
economy, speci� cally Airbnb. The lodging 
industry is struggling to get its arms around 
this unforeseen competition.  There is no doubt 
Airbnb is a threat to the industry, but the question 
remains as to how big of a threat it is.

Looking at the trailing 12 months, the number 
of active Airbnb units in the Omaha market 
ranged from approximately 200 to 400. Of that, 
approximately 51 percent represented an entire 
home/apartment, which is the biggest threat 
to hotels. That 51 percent also represented 
approximately 77 percent of total Airbnb revenue 
in the Omaha market, and the ADR of those units 
ranged from $105.64 for one-bedroom units to up 
to $317.10 for four (or more) bedroom units.

A RISING TIDE LIFTS ALL BOATS
The lodging landscape is clearly changing in 
Omaha, and given the underlying support of 
the city’s � rst-class convention, entertainment, 
restaurant and residential facilities, the future 
looks bright. While additional supply may cause 
some heartburn, the quality of the supply 
entering the market, and the supply yet to 
be developed, will help set a new pricing and 
performance ceiling. Managing hotels is a 
sophisticated business as inventory is perishable 
and sold on a daily unit-by-unit basis. However, 
the market possesses many of the supporting 
attributes that hotel operators need to address 
the challenges presented by supply increases.   

By Chad Sorensen
Managing Director, CHM Warnick

   % CHANGE
 METRIC 2016 YOY
 Occupancy 31.3% 28.8%
 ADR $103.18 15.6%
 RevPAR $32.35 48.9%
 Available Supply 45,282 100.2%
 Units Sold 14,189 158.0%
 Total Revenue $1,463,7467 198.1%
 

Omaha Airbnb: 2016 Performance
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WHAT WE’VE DONE LATELY
45.56 acres of commercial land at Hwy. 370 & I-80 to Baxter Auto Group
7.15 acres of  commercial land at East Hartman & Abbott to Park N Go of Omaha, LLC
3.95 acres of commercial land at 210th & Cumberland to Douglas County Police Department
1.84 acres of commercial land at 204th & Blue Sage Parkway to Omaha Blue Sage Properties
1.48 acres of commercial land at Hwy. 50 & Platteview Rd. to Zvesting LLC
1.39 acres of  o�  ce land at 204th & West Maple Rd. to Nebraska Methodist Health System
1.20 acres of commercial land at 204th & Veterans Drive to Elkhorn Public Schools Foundation
.77 acres of multi-family land at 24th & Howard St. to 424 South 24th Street, LLC

359,500 sq. ft. industrial building at Greenwood Rd. & Lincoln Hwy. to Lukjan Metal Products
118,533 sq. ft. Shopping Center at Hwy. 75 and Cornhusker to Viking Partners Acquisitions, LLC
77,400 sq. ft. multi-family building at 30th & Mason to Harvest Development III, LLC
69,917 sq. ft. Hy-Vee Store at 108th & Fort St. to VEREIT
35,603 sq. ft. o�  ce building at 55th & Center St. to Intercultural Senior Center
34,190 sq. ft. commercial building at South 70th & Van Dorn to Urban Air
28,238 sq. ft. commercial building at 108th & West Maple Rd. to Sanoma, LLP
23,100 sq. ft. commercial building at 96th & Q St. to Applewood Equities, LLC
21,911 sq. ft. brewery & restaurant at 170th & West Center Rd. to Lanoha Home Base, LLC
18,908 sq. ft. building at 15th & Cuming to Ground Floor Management, LLC
17,189 sq. ft. industrial building at Irvington Rd. & State St. to Kilby Enterprises, LLC
16,398 sq. ft. o�  ce building at 125th & I St. to In� ection
12,484 sq. ft. commercial building at 140th & West Center Rd. to Insurance Properties, Inc.
10,513 sq. ft. o�  ce building at 135th & Millard Ave. to OBI Creative
10,177 sq. ft. commercial build-to-suit at 204th & Paci� c to Sprouting Minds
10,177 sq. ft. commercial build-to-suit at 204th & F St. to Sprouting Minds
10,097 sq. ft. commercial building at 18th St. and North Broadway St. to Morrison Enterprises
9,100 sq. ft. commercial building in Battle Creek, IA, to Kucirek Living Trust
9,100 sq. ft. commercial building in Blue Hill, NE, to Kucirek Living Trust
8,378 sq. ft. o�  ce building at 171st & Burt St. to PSCU
8,142 sq. ft. o�  ce building at 111th & M St. to ENSHA/ENCOR
8,142 sq. ft. o�  ce building at 111th & M St. to ENCOR
7,866 sq. ft. o�  ce building at 15th & Douglas St. to HDR
7,128 sq. ft. industrial building at 93rd & J Streets to Sysco Lincoln, Inc.
6,600 sq. ft. commercial building at 90th & Cornhusker Rd. to Sherwin Williams Carpet
6,318 sq. ft. multi-family building at 35th & Jones St. to Forudad, LLC or Assigns
6,006 sq. ft. commercial building at 203rd & Roberts to MBG Holdings
6,000 sq. ft. commercial building at 68th & Grover St. to TKO Fitness
5,935 sq. ft. o�  ce building at 74th Plaza & Paci� c to College Possible
5,810 sq. ft. commercial building at 16th & Mike Fahey Dr. to Swan Development LLC
5,408 sq. ft. o�  ce building at Roxbury Dr. & Q St. to VTI
5,300 sq. ft. industrial building at 88th & F St. to Transgenomic
4,700 sq. ft. commercial building at 168th & Blondo St. to Kids Warrior Gym
4,648 sq. ft. industrial building at 133rd & Chandler to K Designers
4,304 sq. ft. industrial building at 72nd & Rose Blumkin Dr. to B Street Collision
4,303 sq. ft. o�  ce building at 156th & West Dodge Rd. to Southwestern Investment Group
4,088 sq. ft. o�  ce building at 135th & Millard Ave. to First American Title
3,850 sq. ft. industrial building at 90th & Cornhusker Rd. to Leaf Filter
3,679 sq. ft. commercial building at 144th & West Center Rd. to CKO Kickboxing
3,620 sq. ft. commercial building at 180th & Q St. to Escape Room
3,483 sq. ft. o�  ce building at 15th & Douglas St. to City Ventures
3,461 sq. ft. o�  ce building at 106th & Bedford to Martin Marietta
3,410 sq. ft. commercial building at 120th & Arbor St. to Jerusalem Grocery
3,363 sq. ft. o�  ce building at 75th & Paci� c to Sage Capital
3,150 sq. ft. commercial building at 84th & Park Drive to Grace Unchained Studio, LLC
3,150 sq. ft. commercial building at 68th & Grover St. to Prime Home Developmental Disabilities
3,115 sq. ft. commercial building at 180th & Q St. to Omaha Media Group
3,000 sq. ft. commercial building at 132nd & West  Maple Rd. to Monster Productions
2,923 sq. ft. o�  ce building at 144th & California St. to Omaha Physical Therapy Institute PC
2,835 sq. ft. o�  ce building at Regency Pkwy. & West Dodge Rd. to Acclaro Valuation Advisors
2,240 sq. ft. industrial building at 90th & F St. to Whispering Roots
2,218 sq. ft. o�  ce building at 203rd & Gate Dancer Rd. to Prodenco
2,075 sq. ft. o�  ce building at 10th & Leavenworth St. to Healing Tree Counseling, LLC
1,980 sq. ft. o�  ce building at 170th & West Center Rd. to Omaha Integrative Care
1,934 sq. ft. commercial building at 120th & Blondo St. to Persis Biryani Indian Grill
1,930 sq. ft. o�  ce building at 134th & A St. to Universal Peace Foundation of North America
1,768 sq. ft. industrial building at 88th & J St. to Direct Insite Services, Inc.
1,670 sq. ft. o�  ce building at 147th & California to Denker & Associates
1,600 sq. ft. industrial building at 67th & Grover St. to RC Electrical Contractors
1,591 sq. ft. commercial building at 178th & Burke St. to Martin Jewelry
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buildings

Apartment complexes like Harvest Development’s 125-
unit Village property, located near 42nd and Grover St., are 
the bene� ciary of a strong apartment market. With heavy 
deferred maintenance at the time of purchase in 2014, the 
Village property was purchased for $36,000 per unit with 
an average rent of $630 per month. Today, after an in� ux 
of capital and a strategic renovation, market rents for 
the two-bed, one-bath townhomes are over $1,000 per 
month. Included in the project is new plumbing, electrical, 
� ooring, cabinets, counter tops, appliances, windows, 
roofs and landscaping.     

Harvest Development purchased nearly one hundred 
single family houses shortly after the Great Recession at 
a signi� cant discount. To gain e�  ciency in management, 
Harvest began purchasing small, neglected apartment 
buildings in the Midtown area, which allowed for more 
operating e�  ciency.

In the spring of 2017, Harvest’s portfolio surpassed the 
500-unit threshold when it acquired a well-located, but 
poorly operated, 92-unit group of four buildings on Park 
Avenue. These buildings, built in the early 1970’s and 
1980’s, are within walking distance to many of Midtown’s 
economic drivers such as Mutual of Omaha and the 
Nebraska Medical Center. IRI’s John Heine has represented 
Harvest, the quickly growing fund, in more than half of its 
total units. 

HARVEST DEVELOPMENT: VALUE-ADD MULTIFAMILY 

Several of Harvest Development’s small multifamily buildings, including 
The Newport, The Portsmith, The Warren, The Providence, The Barrington 
and The Coventry.

The Village was acquired by 
Harvest Development in 2014 
and has recently been stabilized 
after a renovation.

Kitchen photo in a Harvest 
Development project.
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NEW LISTINGS  TO SEE OUR COMPLETE INVENTORY OF 
PROPERTIES, VISIT INVESTORSOMAHA.COM

7545 L ST. 75th & L St. 1,728 sq. ft.
Small o�  ce building for lease with fenced lot. Excellent 
visibility, with over 64,400 cars per day. Easy access to 
I-80 via 72nd or 84th Street. Adjacent to Enterprise Car 
and Truck Rental and Menard’s.

9402 PACIFIC ST. 2.0 acres
Great in-� ll location. 14 units per acre (low density 
multiple family residential housing development).
District 66 schools.

204TH & WEST CENTER RD. 43.27 acres
High density multifamily, retail, commercially zoned 
mixed use land for development. The high elevation 
site overlooks approximately 30 acres of lake on the 
east and north and has fantastic views in all directions 
during all seasons.

MAPLE HEIGHTS 108th & Emmet 11,300 sq. ft.
Hard-to-� nd small parcel of land. Strong demographics. 
Close to Interstate. Will build to suit.

GIFFORD PARK HOMES 32nd & California St.  3 parcels of land totalling 18,550 sq. ft. 
Located near NuStyle Development’s redevelopment of the Creighton University Medical Campus. Next 
to future Omaha Public Schools Elementary School. Each property may be sold separately. $374.5 million 
worth of development planned or completed within one mile of properties. Excellent access to NoDo, Old 
Market, Blackstone District, and Midtown Crossing.

114TH & VALLEY RIDGE DR. 120th & Cornhusker Rd.
7.48-14.54 acres New business park development in the 
City of Papillion. Attractive lakefront setting with access 
to adjacent recreation area. Shovel-ready lots pre-graded 
with all utilities to site. Rapidly growing area with many 
new residential and commercial developments and 
entertainment uses. Water; no special assessments; 
adjacent to OPPD substation. Stormwater detention 
available on NRD (dam site) property.   

I80 COMMERCE PARK 132nd & Cornhusker Rd. 
6.50 - 34.30 acres Rare large parcels located on I-80 with 
quick access to all greater Omaha and Lincoln. Adjacent 
to multiple thriving industrial parks near capacity. 

RIDGEVIEW OFFICE CONDOS 180th & Oak St.  
1,440 sq. ft. Rare opportunity for a small o�  ce user to 
own their own space. Nicely � nished improvements with 
large glass sidelights. Improvements consist of reception 
area, multiple o�  ces, break room, and storage.  

818 SOUTH 75TH ST. 75th & Paci� c St. 10,920 sq. ft.
Excellent owner/user opportunity. Great location in 
the middle of the city. Close to Aksarben. Quick access 
to Dodge Street. Modern, updated space with a mix of 
private o�  ces and open space. Abundance of windows 
providing natural light. All amenities in the immediate 
area. Must see! 

16820 FRANCES ST. 33,701 sq. ft.
100% leased, well maintained multi-tenant suburban 
o�  ce building. Rents signi� cantly below market. 
Prominent location and visibility to 168th Street. Building
is served by two elevators. 50% of parking lot replaced 
with concrete in 2016. Assumable loan with favorable 
terms available.

FOR LEASE

FOR SALE

FOR SALE

SOLD

FOR SALE

FOR SALE

FOR SALE

FOR SALE

FOR SALE

1007 PARK AVE. Park Ave. and Mason St. 
25,410 sq. ft. Great in-� ll redevelopment location 
in Midtown. Quick access to I-80 and I-480. Rare 
opportunity for small commercial lot.

FOR SALE

FOR SALE

FOR SALE
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2411 SOUTH 133RD PLAZA 133rd & Arbor St. 
3,995 sq. ft. Updated o�  ce build-out, with convenient 
location near 132nd and West Center Road. Many 
services in the immediate area. Front door parking.

880210 L ST. 88th & L St. 1,967 sq. ft.
Highly visible bay on L Street corridor — 24,000 
cars per day on L Street. Attractive, well maintained, 
professionally managed property just minutes from 
I-80 via 84th Street.

MAPLE HEIGHTS 108th & West Maple Rd. 1,800 sq. ft.
Convenient front door parking, with excellent access via 
North 108th or Emmet St. Central location just o�  of I-680. 
Many services located in the immediate area. Updated 
modern exterior.

SHOPPES AT GRAYHAWK 145th & West Maple Rd. 
1,420 - 5,346 sq. ft. Excellent location at 144th and West 
Maple, anchored by Lowe’s and Michaels. Outstanding 
tenant mix consisting of national, regional and local 
retailers. Center has multiple access points at signaled, 
full-movement intersections.

STONEYBROOK PROFESSIONAL CENTER 143rd & Y St. 
1,355 sq. ft. Great location in Millard close to new Lumberyard 
District, o� ering a mix of open space and private o�  ces. An 
abundance of natural light in the space. All amenities in the 
immediate area. Quick and easy access to the Interstate.

12330 CARY CIRCLE 125th & West Giles Rd.  78,604 sq. ft. 
Available for occupancy in April of 2018. Campus-like setting with attractive building design and o�  ce 
� nish. 80-seat training room and two 12-person conference rooms. Numerous drive-in doors, dock doors, 
and a Hotsy Wash Bay System car wash. Great connectivity to metro: 1.2 miles from I-80.

4344 NORTH 34TH AVE. 34th & Ames Ave. 
4,928 sq. ft. Standalone brick building with private 
parking lot. The building sits between Skinner Magnet 
Center School and the Butler-Gast YMCA. The current 
� oor plan consists of a waiting area with built in 
reception, private o�  ces, exam rooms with water, and 
open space.

HIGHPOINT, LOT 3 North 204th & Veterans 
1,778 - 12,064 sq. ft. New retail strip center in the fastest 
growing residential corridor in Douglas County. O� ers 
excellent visibility to 204th Street. Easy access to Dodge 
Street expressway and 204th Street, allowing you to 
get anywhere in minutes. 

701 & 707 SOUTH 15TH ST. 15th & Jones St. 
7,995 sq. ft. Great location in downtown Omaha 
on the corner of 15th & Jones Street. Shopping 
and dining amenities in the immediate area. 
Exposed brick walls throughout the space with 
large windows providing an abundance of natural 
light. Unique exterior design makes your o�  ce 
recognizable. Mix of private rooms and open space 
that would work great for a co-work environment.

FOR LEASE

FOR LEASE

FOR LEASE

FOR LEASE

FOR LEASE

FOR LEASE

3861 FARNAM ST. 2,660 sq. ft.
Excellent location in the heart of the Blackstone District 
and close to Midtown Crossing and downtown. 
Abundant on-site free parking. Shopping and dining 
amenities in the immediate area. Short walk to 
Nebraska Medicine Campus and close to many other 
large midtown businesses. Unique exterior design. 
Great mix of private o�  ces and open space.

2566 LEAVENWORTH ST. 24,304 sq. ft.
Attractive renovated brick building on main corridor to 
Downtown Omaha. Building o� ers updated front, open spaces 
inside and popular modern amenities such as a rooftop patio 
area. Minutes to downtown or midtown. Private secure parking, 
with on-street parking available. Immediate area is undergoing 
revitalization. Conveniently located to the interstate and all major 
thoroughfares. 

FOR LEASE FOR LEASE

FOR SALE OR LEASEFOR LEASE FOR LEASE
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